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or in day to day, personal life. Working in 
teams towards a common goal makes it 
easier and more enjoyable. 

Your team needn’t be as large as a rugby 
squad or flock of geese. Identify a few 
key people you can work with in a mutu-
ally supportive capacity. 

Parenting? Join a group. Share ideas and 
discuss challenges. Carpool to rotate the 
task of driving kids to school and activities. 

Want to get fit? Join a sports club or 
exercise group and cheer each other on. 

Career driven? Network with other like-
minded individuals in your field. Pool 
knowledge, training and resources. 

No matter what your endeavour, col-
laborating and sharing the load gets the 
job done faster and more efficiently. So 
enjoy “scrumming” with your team...and 
always remember to “honk”.

What Does Royal 
Romance Have to Do 
With Selling Your House?

Last month, (nearly) everyone was 
talking about the royal wedding. It was 
“big news”, plastered across all kinds 
of media, everywhere.

When selling your house, you too need 
to make it “big news”; obviously not on 
a global scale but you need multiple 
forms of media to grab the attention of 
every possible buyer, to get everyone 
talking about your property, excited 
and motivated to attend an open home, 
make an offer or bid at auction.

Why? Because you want the best possi-
ble price, right? Creating competition is 
the most effective way to find that one 
purchaser who wants it more than any-
one else and is willing to pay the most. 

The Internet is powerful but a simple 
listing on TradeMe alone won’t reach 
enough buyers to send your property 
“viral” among your target audience.

Here are common marketing methods 
(aka media coverage) that, combined, 
make your sale “big news”:

• multiple websites including those in 
different languages;

Continued... 
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The All Blacks’ teamwork is a blueprint for 
success in all walks of life.

Who’s On Your Team?
This month marks the beginning of what 
will undoubtedly be another chapter in 
the All Blacks’ legendary domination of 
world rugby. 

Thanks to their win rate of 80% since 
1888, sport experts have lauded them 
“the greatest team ever”. Although there 
are standout individuals in every squad, 
rugby is a team game and their ability to 
work together as a cohesive unit is what 
makes them unbeatable.

Who’s on your team? What are you try-
ing to achieve? Who will support you to 
go the distance?

Despite a culture that values indepen-
dence and being “self-made”, those who 
collaborate with others achieve more, go 
further and have more fun. 

Fascinatingly, even geese demonstrate 
the value of teamwork. Scientists esti-
mate a flock in a V formation fly around 
70% further using the same amount of 
energy as compared to travelling alone. 
Geese rotate and rest the leader and 
honk to encourage each other.

We could learn a thing or two from geese, 
and the All Blacks. Life doesn’t need to be 
a hard, lonely slog. We all need others to 
cheer us on, support and work alongside 
us—whether in a professional capacity 
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 Ray White Te Atatu Phone 09 834 6789 
 Diane Stevenson - Principal/Licensee Agent 

Real Estate Market Trends
May-17 Mar-18 Apr-18 May-18

West Auckland

Median $ 751,150 780,000 782,000 760,000

No. sales 268 323 289 315

Median 
days

37 34 37 38

Te Atatu Peninsula

Median $ 940,000 1,040,000 907,000 800,000

No. sales 14 23 16 19

Te Atatu South

Median $ 686,000 780,000 735,000 790,000

No. sales 17 27 21 23

Interest 5.50% 5.80% 5.80% 5.80%

Source: REINZ

Continued...

• home flyers—so your visitors don’t 
forget;

• leaflet drops for nearby neigh-
bours—some buyers need different 
but in the same area or want family 
to move closer;

• shop window card and street sign-
board to attract passers-by;

• social media—an increasingly, very 
effective advertising tool.

There may be others, depending on 
the uniqueness of your home and the 
profile of the likely purchaser.

Thinking of selling? Let’s work together 
to make your sale right royal, big news.

Call us anytime for no 
obligation marketing advice 
and a free market appraisal.

1/48 McLeod Road, Henderson
Set Date of Sale closes 8th of July 5:00pm 
(unless sold prior).

rwteatatu.co.nz/TET25757

What people are saying 
about our Salespeople...
Julia was always both friendly and 
professional to deal with and guided 
me through the sales and negotia-
tions process really well.

4A Scanlen Terrace, Kelston
This beautiful home has been solidly 
constructed to a high standard with 
quality and space.

rwteatatu.co.nz/TET25188

96 Kervil Avenue, Te Atatu Peninsula
Congratulations—SOLD!

Want to wine and dine at
Et Tu Bistro? (value $60.00)

Question: Which Royal recently 
married Meghan Markle?

Phone, txt or email your answer to  
021 960 309 or win@buywest.co.nz 
or include your name, email, address 
and best contact number.

Best of luck!

Closes 18 July

Congratulations to 
our previous winner: 
Jamie Boyd-Bell

ENTER THE DRAW TO WIN!

SOLD

FOR SALE

FOR SALE

Call the Te Atatu team today 
for a FREE property appraisal.

Thinking of selling soon? 


