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summers—just keep an eye on your water 
bill. There are apps for that too!

When you are home, new generation 
Bluetooth or wifi smart speakers from 
companies like Apple, Amazon, Google 
and Sonos act as your own digital per-
sonal assistants and can be paired with 
a myriad of technology including your 
home entertainment system, lighting, 
security and even the kettle. You can use 
voice control to issue commands like play 
music, boil the jug, call mum, check the 
weather, write a shopping list.

Today’s technology is connecting gad-
gets and putting almost everything 
within instant reach. Whether you’re 
dozing on the couch or sunbathing in Bali 
you can now manage your home from 
your phone; whether or not that makes 
your home smarter than you is over to 
you to decide.

Beware the Pitfalls of 
Private Sales
We acknowledge we have a strong 
bias on this but, as well as earning a 
living from property sales, it’s ulti-
mately important to us that when you 
sell you achieve the very best price 
the market has to offer.

The most common motivation for a 
private sale is to avoid commission but 
ask yourself:

“Will I actually have more dollars 
in the bank when it’s SOLD?”
Many private sellers unwittingly end 
up with less than they would have if 
they’d paid commission. Here’s why.

Price is determined by supply and 
demand. The more buyers interested 
in your property, the more likely you’ll 
achieve a premium price that not only 
covers commission but leaves extra 
cash to enjoy.

Exposing your property to as many 
buyers as possible to create demand 
requires a proven, wide-reaching, 
multi-media marketing plan and sales 
method, some of which are only avail-
able to licensed agents. (It’s truly not

Continued... 

Could Your Home Be 
Smarter than You? 
It’s not quite here yet but we may soon be 
able to wake up and merely think about 
our morning coffee to have it brewed and 
promptly delivered to our bedside.

Thanks to the “Internet of Things”, many 
homes are now being dubbed “smart 
homes”. Hundreds of everyday gadgets 
can now be managed with a click or 
swipe via a smartphone app—and you 
don’t even need to be at home to do it.

Need to let a tradesperson in while 
you’re at work? No problem. Unlock the 
house when they arrive and monitor 
progress on security cameras (also use-
ful for spying on the dog—you know he’s 
been sleeping on your bed!)

Left your skylights open? Don’t worry. 
Smart skylights close automatically when 
it rains or open during the day to provide 
ventilation. And smart blinds can be pro-
grammed to open and close at dawn and 
dusk to maximise heat efficiency from 
the sun.

When you’re away, lights can be pro-
grammed to switch on and off in sync with 
your usual routine to keep your home 
looking occupied and discourage burglars. 
Automatic irrigation means your lawns 
and plants won’t suffer during long, hot 

FOR SALE

It’s now possible to control the devices in 
your home from anywhere in the world.
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 Ray White Te Atatu Phone 09 834 6789 
 Diane Stevenson - Principal/Licensee Agent 

Real Estate Market Trends
Mar-17 Jan-18 Feb-18 Mar-18

West Auckland

Median $ 785,000 739,000 770,000 780,000

No. sales 341 176 252 323

Median 
days

33 44 44 34

Te Atatu Peninsula

Median $ 850,000 850,000 1,020,000 1,040,000

No. sales 31 13 15 23

Te Atatu South

Median $ 820,000 691,000 705,000 780,000

No. sales 16 16 12 27

Interest 5.50% 5.80% 5.80% 5.80%

Source: REINZ

Continued...as simple as listing it on 
Trademe otherwise we would have 
been out of a job years ago!)

Private sales further shrink the potential 
buyer pool by excluding those unwilling 
to accept risks like non-disclosure of 
defects and lack of Council compliance. If 
things do go wrong when using an agent, 
a buyer is covered by the Real Estate 
Agents Act and has more rights under 
the Consumer Guarantees and Fair 
Trading Acts.

Then there’s the expertise required to 
list at the right price. If you start too 
high, buyers will immediately dismiss 
your property. When you are subse-
quently forced to reduce the price it 
is difficult to regain interest as buyers 
then assume there are defects; smart 
ones will negotiate further knowing 
you’re likely becoming desperate.

Price it too low and you’ll regret it 
forever. It’s also worth noting that 
private buyers often negotiate expect-
ing a bargain because they too know 
there is no commission involved.

In addition to the huge risk of selling your 
home well below market value, a private 
sale requires significant time and energy 
to deal with enquiries (at all times of day 
and night!), valuers, lawyers and other 
professionals as well as negotiating with 
buyers and navigating the minefield of 
legalities. It can be an emotionally drain-
ing and stressful journey.

If however you prefer to be certain 
you’ve achieved the very best price 
the market has to offer, engage the 
services of a professional.

Please call us anytime for free, 
no obligation real estate advice.
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What people are 
saying about our 
Salespeople...

Nathan was very professional and also 
friendly and approachable. He gave us 
advice about selling and advertising 
our property, and explained the rea-
sons behind his suggestions, backed by 
his years of experience in real estate. 
We are very happy with the result, 
which was a quick sale and a decent 
price. Thanks Nathan!

18B Kashmir Road, Glen Eden

Your search for your family’s perfect first 
home is over.

rwteatatu.co.nz/TET25580

28 Kervil Avenue. Te Atatu Peninsula

Congratulations—SOLD!

Thinking of selling?
Call our team today 
for a FREE property 
appraisal.

Want to wine and dine at
Et Tu Bistro? (value $60.00)

Question: What day is com-
memorated on 25 April?

Phone, txt or email your answer to  
021 960 309 or win@buywest.co.nz 
or include your name, email, address 
and best contact number.

Best of luck!

Closes 17 May 2018

Congratulations to our previous winner: 
Chelsea Look Boyd-Bell

ENTER THE DRAW TO WIN!

SOLD

FOR SALE

FOR SALE


