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26 WIRIHANA ROAD, TITIRANGI

Peacefully located down a right-of-way 
in the ever popular suburb of Titirangi, 
discover an attractive and a modern 
3-bedroom home plus a massive granny 
flat, like no other! 

rwteatatu.co.nz/TET25472

those awkward, “Sorry, I forgot your 
name,” conversations. 

Aim to use the other person’s name three 
times in your first conversation to help 
you remember it. Writing it down after-
wards also helps cement it in memory.

Be a Good Listener

Actively listening does not mean remain-
ing silent. Ask open ended questions to 
encourage the other person to tell more 
of the story. Listen without judging. Aim 
for seventy-five percent listening and 
twenty-five percent talking.

Make People Feel Important

Sincerely compliment, encourage and 
acknowledge the other person’s unique-
ness. Remember their birthday or a 
special occasion. Show them you care. 
Leave every person feeling uplifted and 
better off for having met you.

How to Prepare for 
Professional Photos
Engaging the services of a 
professional photographer 
when selling your home is 
almost mandatory. 

Eye-catching photos attract more 
views on-line and in print. More peo-
ple eyeballing your property equals 
more open home visitors which leads 
to more buyers putting in their best 
offer upfront. 

To help your photographer showcase 
your property with maximum impact, 
here are some tips to prepare for their 
visit.

Clean Up & Clear Out

Clean, clean, clean. When everything 
is shipshape, hide “living mess”. Clear 
bench tops, coffee tables and desks. 
Straighten bookshelves.

Remove rubbish bins, pet bowls and 
trays. Hide remote controls and elec-
trical cables. 

Continued...

How To Make More 
People Like You
If you’d like to be a better friend, 
co-worker, partner or simply a more 
compassionate person, here are five 
strategies adapted from Dale Carnegie’s 
classic book, How To Win Friends & 
Influence People.

Show Genuine Interest

“I”is the most frequently used word in the 
English language but to easily win friends, 
adopt “you” as your word of choice. 

Instead of talking about yourself, ask the 
other person about their life, hobbies, 
family or favourite movie. Focus on being 
interested, not interesting.

Smile

It doesn’t cost time, money or energy 
but the impact is priceless. A smile 
makes you more approachable; it is the 
unspoken invitation to friendship. It also 
changes the way you feel about yourself 
making you more confident and there-
fore more likeable.

Remember & Use Names

In any language, the sweetest and most 
important sound is your own name. 

Someone who makes the effort to learn 
names earns great respect and avoids 

FOR SALE

Making friends comes naturally to some but 

is a skill that can also be learned.
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 Ray White Te Atatu Phone 09 834 6789 
 Diane Stevenson - Principal/Licensee Agent 

Real Estate Market Trends
Jan-17 Nov-17 Dec-17 Jan-18

West Auckland

Median $ 760,000 750,000 780,000 739,000

No. sales 168 242 234 176

Median 
days

41 33 32 44

Interest 5.50% 5.50% % 5.80%

Source: REINZ

Continued...

Kitchens & Bathrooms Sell So 
Make Them Sparkle
Create the illusion that dishes do 
themselves; put them away along with 
detergents, paperwork and other clutter. 

Make the bathroom look like it’s a 
breeze to clean. Remove shampoo, 
soap and other personal items. Select 
matching linen and place it neatly 
folded on racks.

Add Eye Candy

Bright, colour coordinated cushions, 
throws and artwork make for attrac-
tive photos but don’t overdo it—think 
“accent”, not “feature”. 

Make Outdoor Areas Inviting

Fresh mulch will revitalise your garden 
after the obligatory weed, trim and tidy. 
Mow lawns 2-3 days earlier to avoid the 
“just cut” look. Outdoor entertainment 
areas look particularly attractive with 
cutlery, napkins, glasses and a bottle of 
wine all set for the party.

Last Minute

Sweep leaf litter from decks, put up 
the outdoor umbrella or shade sail, 
remove laundry from the clothes line 
and park the car on the street. 

Straighten chairs, mats and bed covers. 
Open all the curtains and blinds, switch 
on all the lights and lamps then let your 
photographer work their magic.

Thinking of selling? Call us 
anytime for a friendly, no 
obligation chat or to find out 
how much your home is worth.

10 WAIMANU BAY DRIVE,

TE ATATU PENINSULA

Consider this superbly modern, with unique 
neutral accents family home, in one of the 
most sought after streets in arguably West 
Auckland’s most premium suburb, as a 
stunning option for ultimate family living, 
with bonuses thrown in throughout.
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What people are saying 

about our Salespeople...
From the outset and under immedi-
ate time pressure Ronald delivered; 
continuing to deliver throughout what 
turned out to be a short sales period.

He is professional, knowledgeable, 
accessible, efficient and communi-
cates extremely well. Without doubt 
is hard working and puts in the effort. 
Thank you! 

8/56 LARNOCH ROAD, HENDERSON

Exclusively offered to the over 55, this brick 
and tile unit with a floor area of 100m2 
features: 2 double bedrooms designed to 
accommodate either a King or 2 Single beds 
and includes double wardrobes.
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50 YEOVIL ROAD, TE ATATU PENINSULA

Congratulations—SOLD!

Thinking of selling?
Call our team today for a 
FREE property appraisal 
and professional 
marketing advice.

Want to wine and dine at
Et Tu Bistro? (value $60.00)

Question: How many days are 
there in February this year?

Phone, txt or email your answer to  
021 960 309 or win@buywest.co.nz 
or include your name, email, address 
and best contact number.

Best of luck!

Closes 22 March 2018

Congratulations to our previous winner: 
Helen Acraman

ENTER THE DRAW TO WIN!

SOLD

FOR SALE

FOR SALE

“Always end the day with a positive 
thought. No matter how hard things 

were, tomorrow’s a fresh opportunity
to make it better.”


