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Dear Reader,

This month we experienced 
another example of what is possible 
when selling in the current market. 

Our three licensed agents 
have achieved amazing results 
in a bouyant and exciting time in 
Orange.

Should you sell now or later?
As we all know from experience, 

the market can change quickly, so I 
would suggest you take advantage 
of current market conditions and 
sell now!

Remember that our highly 
trained sales team are on hand six 
days a week to guide you through 
the process. 

Give us a call today and we will 
help you get the ball rolling.

Kind regards

Libby Seaman
Principal
0414 820 049

Letter from
the Principal
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By taking a few simple steps you can 
ensure the inside of your property stands 
out from the crowd. 

Bring Spring inside Your Property 
Spring is associated with bright colours 

and freshness. Give your property a Spring 
makeover by adding towels, cushions and 
other linens in bright colours. It can be 
relatively inexpensive to buy some new 
towels or a couple of scatter cushions, yet 
the effect will be instantly uplifting.

Take the opportunity to air out your 
property, especially if you have had it 
closed up over Winter. 

During inspections keep your property 
smelling fresh through aids such as fresh 
flowers or alternatively use an ultrasonic 
diffuser with some crisp citrus essential 
oils to evoke Spring. Try and avoid artificial 
air fresheners if possible, as some people 
can be sensitive to the fragrances. 

Steps to Making Sure All Is Clean 
It may seem obvious but they call 

it Spring cleaning for a reason! It is the 
perfect time to give your property a once 
over. A clean, well-presented property will 
be instantly more attractive to potential 
buyers. 

Walk through your property and 
check for any areas that may have been 
neglected over Winter. In kitchens and 
bathrooms make sure everything is 
spotless and shining. You may even want 
to think about changing some fittings for 
an easy, bright update. 

Remember to clean windows and 
doors and don’t forget the blinds and 
curtains. Flooring too should be repaired 
if necessary and spotlessly clean.

It may be that your walls are beyond 
a good clean and may need a coat of 

paint. If it is something you can do, then 
consider re-painting in neutral tones. 

Good Idea To Declutter 

You may have heard the advice 
to declutter and de-personalise your 
property when selling and the reason is 
that it really can help! Rooms crowded 
with furniture and objects are instantly off-
putting. Buyers want to be able to visualize 
themselves in the space, imagining how 
their taste and personalities could be 
incorporated. 

So give them a clean canvas. Keep 
furniture and objects on display to a 
minimum. If you need to, then consider 
renting a storage unit for the duration 
of the sale for excess furniture and 
belongings. 

Ensure all cupboards and wardrobes 
are neat and tidy. Some people will look 
and a mess can suggest that there isn’t 
enough space for everything. 

What Repairs Need Doing?

Inspect your property from top to 
bottom and note anything that needs 
fixing. Make those small repairs you have 
been putting off. Potential buyers may 
react negatively if they think repair work 
is required. 

Conclusion

It is important to ensure your property 
appears welcoming, open and bright. If 
you can appeal to as many people as 
possible, chances are your property will 
sell quicker and for the best possible price. 

If you are thinking of selling this Spring 
then talk to our team for more advice on 
how best to present your property. 

Preparing Your Property to Sell 
in Spring - Part 1 - The Inside

Ray White Orange are proud to 
support our local Netball Team



Key to selling Orange 
homes for top dollar

Having attracted a large number of 
potential buyers, Lan organised over 
35 inspections which helped him secure 
an exciting sale price of $355,000.

This is an amazing result, considering 
the median price in the area for a 
three-bedroom home is approximately 
$320,000. 

The local property market in Orange 
is clearly on the rise and the team at 
Ray White Orange knows only too well 
the demand for quality family homes. 

An area fast growing in popularity, 
Orange is attracting more and more 
homebuyers in search of a dynamic yet 
relaxing lifestyle with cafes, restaurants 
and gourmet food, minus the bustle of 
a big city.

So when a property such as 16 
Endeavour Avenue comes onto the 
market, Ray White Orange immediately 
recognises the opportunity for both 
vendor and potential buyer. And with 
effective marketing strategies and 
thorough market knowledge, they always 
strive to achieve the best possible price – 
and when it came to sale of 16 Endeavour 
Avenue, did exactly that.

Lan, a long-term Orange resident, 
knew this beautifully renovated property 
had much to offer, either for a growing 
family in search of their first home, or 
those already in the market, wanting to 
downsize. With its versatile layout, the 
three-bedroom home features a generous 

We have the experience and local market knowledge you need

www.raywhiteorange.com.au

Specialising in 
residential sales, our 
team is ready to help. 

Call the office for 
an obligation free 

appraisal on
0263 620211 

Libby Seaman
Principal

0414 820 049

Lan Snowden
Director

0402 941 611

Allison Davis
Licensed Real Estate Agent 

0427 270 396

north-facing living area with stylish 
floorboards underfoot and an abundance 
of natural light, while an outdoor deck is 
perfect for relaxed summer entertaining. 

A stunning kitchen, featuring a 
clean contemporary finish, extensive 
storage and leafy outlook, flows into 
the nearby dining area, making for easy 
everyday living. The bedrooms are equally 
impressive, carpeted and fitted with built-
in-robes, while a fabulous bathroom has 
the luxury of an elegant freestanding bath. 

Completely updated with a fresh 
modern look, there was nothing to do but 
simply move in. And with the advantage 
of an excellent location, close to the 
centre of town, good schools and local 
pool, an enviable lifestyle was waiting to 
be enjoyed. 

How was this top result possible?

Thanks to their highly professional 

service and superior marketing skills,  

Ray White Orange was able to attract 

genuinely interested buyers and secure 

successful sales result.  Ray White provides 

systems and marketing methods for 

offices and staff, that are proving effective 

in this market.

If you’re selling your property, you 

can’t ask for more. And if you’re in the 

market for a new home, then Ray White 

Orange will find what you’re after. Either 

way, you can’t go wrong.



  

Ray White Property 
Management is committed 

to looking after your 
investment. 

Contact the staff for any 
inquiries. Call the office on 

0263 620211

We have the Property Management Team you have been looking for

www.raywhiteorange.com.au

Vicki Aveyard
0403 580 023

Kerrianne Kelly
0422 837 715

Grant Cole
0401 963 918

Becoming a landlord can 
be your entry point to 
property ownership 
How can you get a foothold in the 
property market if prices keep on 
spiralling up the way they are?

Why are so many Australians 
missing out on fulfilling the Aussie 
dream of owning their own property 
and what can they do about it?

Unfortunately, in many parts of 
Australia the thought of buying your own 
property is out of reach of many young 
people entering the real estate market 
for the first time.

Even though these people have 
saved and given up many luxuries to put 
together a deposit and raise the finance 
to enter the property market, they are 
finding their dream home is out of 
reach as property prices keep spiralling 
skywards.

But buying your first property is only  
one approach to ownership and in this 
article we are going to share another 
alternative that will enable you to get a 
foothold in the market and could down 
the track lead to a greater chance of 
long-term wealth.

We would like to suggest that 
you change your focus and consider 
becoming a landlord instead.

This may mean you may have to 
continue living at home with relatives or 
renting for several years to come.

Why should you become a landlord?
11 years ago, a mate of mine – let’s 

call him Richard for privacy reasons - 
decided to take his deposit for a family 
home and using the finance he was 
able to arrange to purchase two small 
investment properties.

The two villas he purchased, were 
already rented to long-term tenants and 
gave him an immediate source of rental 
income to pay off his loan with the bank.

11 years later, both of those villas 
have been paid off and provide him with 
an income stream for life.

Richard did not stop there, once he 
had built up enough equity in these two 
investment properties he borrowed more 
money and purchased several more 
investment properties.

At current count, Richard has a 
portfolio of investment properties 
covering several states. Not once has he 
had put his hand in his own pocket to pay 
off the various loans he has acquired to 
build his portfolio of properties.

What about his dream family home?
To this day he is still renting a property 

to call home. But the return on all these 
investments has allowed him to rent 
properties out of the reach of any of his 
friends. Richard is living a millionaire’s 
lifestyle thanks to shrewd investment 

decisions. He has calculated that in 
another 10 years he will be able to buy 
a home of his choice with cash and no 
mortgage thanks to being a landlord.

How can you apply this?
It is not possible in this article for us 

to give you a step-by-step plan that would 
enable you to replicate the success of 
my friend Richard. Everybody’s financial 
position is different and we would 
suggest you speak with your accountant 
or financial adviser to see if this strategy 
of becoming a landlord is a good fit with 
your situation.

However, as a starting point we 
would also like to suggest you also 
speak to our property management 
team and they will be able to give 
you an idea of the types of properties 
people are renting in our area. Then our 
sales team may be able to show you 
some investment properties that suit 
your budget and fit your plans.


