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Mildura’s Market 
Showing Strength 
Despite City Decline
Mildura residents and investors can comfortably rest assured our market 
is looking good for the future. A lot of questions and fear have been raised 
around Melbourne’s recent market downturn, but a lot of key factors 
separate Mildura from following this trend.

A recent article showed Melbourne’s market had an 11% decline since its 
peak (domain.com). This has been interpreted by many as a trend regional 
towns are expected to follow, luckily for Mildura this not the case. Regional 
towns with flourishing growth due to a range of factors are predicted to 
only improve. 

Mildura’s strong horticulture and agriculture industries are driving our 
successful and stable market. Our regional town has been experiencing 
massive growth ongoing, more recently being under the microscope by ASX 
listed companies. CanGroup secured a site for an $11 Million 
Cannabis Greenhouse and CropLogic announced their expansion into 
Mildura as part of our MRD – Smart Farm Project. Large developments and 
long term projects in our community ensures a positive future for our real 
estate market. Conversation’s from our record high numbers at inspections 
for both rentals and sales, indicates that the increase in people relocating 
semi permanently and permanently are for job opportunities in Mildura 
such as Solar workers, Doctors and the Pilot Training School (some 600 
students).

Mildura is showing increased success and prosperity in our key driving 
industries. Recently our famous Easter weekend contributing to our 
tourism and food and beverage sector showed record numbers in 
attendance at many venues.  The table, wine and dried grapes and citrus and 
vegetable industry are thriving with great prices for produce and 
expansion ongoing. 

A low vacancy rate (2%) and good returns placed Mildura in the “top 
performers’ list for Australian property investors. With Mildura being 
described as a ‘remarkably affordable housing market’ (Sunraysia Daily) 
with high demand, the majority of properties are showing great results by 
selling quickly and for great prices. For the first time in Mildura, Ray White’s 
rental team are experiencing ‘rental bidding’ where applicants offer higher 
than suggested rent prices to secure a lease!

Overall, Mildura can expect to be set apart from the recent Capital City’s 
real estate markets with strong growth in both our key and emerging 
industries predicting a very sunny future. 

Grand In Every 
Way.
111 McEdward St, Birdwoodton

5 2 41

The classic ‘Moore River’ stone construction of 
this magnificent family home situated high on 
the McEdward Street ridge on a 1 acre lot will 
impress. 

71 squares UMR,  formal portico and entrance 
will immediately wow you. Featuring a formal 
lounge, dining, large living room and bar and 
a separate sound proof theatre room. Large 
Master with WIR and en suite, plus another 4 
bedrooms and huge office/study.

Other main features include, reverse cycle 
ducted, ‘home hub’ with speakercraft 
soundsystem, ducted vac system, smeg 
appliances, pebble crete surrounding the entire 
home, town water, stock and domestic water, 4 
car garage plus a sensational 5 bay tradesmans 
shed with 3 phase power. 

Often sought after, yet rarely found, the only 
way to fully apprecriate is via inspection. 

Easter Colouring Competition
Congratulations to all of our colouring in competition 
winners, Declan, Emily, Xander & Anna. 

What a fantastic effort! We could see the time and effort that 
went into each piece. It was a tough one to pick just four 
winners. 

Thank you all for your entries received!



The Impact Property Presentation Can Have... 
Presentation can determine the result of a successful sale.  
Vendors aren’t always aware how greatly the appearance 
can impact the sales process and outcome. Sometimes they 
simply don’t know where to start and where to invest their 
time and money.  Our Ray White sales team can assist in 
assessing and explaining what will be worth doing and how 
it will change the experience of selling your property. 

29 Bowen Crescent, Mildura is a perfect example. The 
vendors, Ben and Ash chose to work closely with our team 
to get the best possible result for their property.  Initially, 
they discussed the options of selling their property ‘as is’ or 
if making some improvements would be worth it. 
Originally their agent Mark Thornton appraised the 
property at $220,000. He encouraged Ben and Ash to put 
some time, effort and money into styling and presentation 
to dramatically increase the amount they could expect to 
achieve.

Ben and Ash worked with professional real estate designer 
and stylist, Shonah B to set their property up to sell for the 
best possible result. This included improvements such as 
paint, some fixtures and fittings and also Shonah styling 
their property ready to sell. They invested $14,000 plus a 
little bit of time and effort to present their property in the 
best possible way. Money well spent!

The property launched initially on Facebook with 

outstanding interaction reaching over 10,000 people! The 
real estate websites had multiple enquires and by the next 
day we received an offer above the top of the range.  The 
open inspections scheduled for Saturday and Tuesday saw 
an amazing total of 30 people view the property.

Within four days of the property launching, the ecstatic 
purchaser signed the contracts and couldn’t be happier that 
she had found her dream first home. The vendors knew the 
value of the work they had put in but were even more 
surprised when the property sold for an impressive 
$310,000 compared the original appraisal amount of 
$220,000.

Shonah B says ‘If the property is presented in the way that 
gives the best possible value for the buyers’ dollar and fills 
their emotional need as well, then you have the winning 
combination that leaves no room, absolutely NO ROOM 
for a mediocre transaction for anyone. This IS the WIN 
WIN WIN situation. And everyone wants a piece of that!!!’

Benefits of improving and styling your property to sell 
include a quick and easy process, a great final result, happy 
buyers ready to move in and limited marketing costs. Call 
our Ray White Sales team today to find out how your 
property value can be considerably improved with just a 
few simple techniques.  



Mildura Statistics

Median Sale Price Suburb Growth #Houses On Market

$295,000 12.4% 248
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