In The News

Real estate expert
sold on Caringbah
WENDY Samrani, from Samrani
Property Group, has joined forces
with Ray White to open the new Ray
White Caringbah.
With an impressive real estate
career which began when Ms
Samrani was a receptionist and mail
clerk at Jones Lang Wootton
Sydney, she moved up the ranks to
become a property manager at First
National Summer Hill, before
making the successful move into
sales at Century 21.
She developed with Kohler Bird
Valuations in Parramatta to become
a successful valuer.
Ms Samrani has attained her
diploma in business valuation
making her a rarity in real estate —
having touched all areas of the
business.
In 1999, she opened her own
business Samrani Property Group
without any existing clientele.
Ms Samrani was excited to offer
all services in relation to the real
estate industry including project
marketing, valuations, property
management and sales and
auctions.
She made the decision to become
Ray White because of the brand’s
national and international presence
in the market.
‘‘Ray White has a great
reputation,’’ she said.
‘‘The brand is really important and

for me it was the obvious choice so
I didn’t need to even consider any
other franchises.
‘‘No other franchise offers the
support that Ray White does.’’
She also cites the family focus of
the group as a key reason why she
has joined the team.
‘‘Being a family owned and led
business especially resonated with
me and my team,’’ she said adding
that the fact Ray White is the
biggest brand in Australia was also
a key component of her decision.
She is proud and excited to
become Ray White Caringbah — an
area which hasn’t had a Ray White
in at least six years.
A local since 1999, she wouldn’t
even consider living anywhere else
in Sydney.
‘‘I am a beach person, who lives
and loves the relaxed beach
lifestyle,’’ she said.
‘‘This is one of the best areas in
Sydney, it provides a lovely and
relaxed lifestyle for both myself and
my children.
‘‘I wouldn’t want to trade living
here for the world.’’
Ms Samrani is looking forward to
using the Ray White brand to sell
some of the shire’s most prestige
properties and continue to grow
her business to become the
number one local real estate
agency in Caringbah.

Concurrent
selling, buying
made easier
By Dugald Powe,
Kapowe Finance *

New team: Wendy Samrani (centre) with Ray White Caringbah staff Joseph Alam
and Alana Samrani.

Political reshuffle welcomed
By Jennifer Duke
THE federal government reshuffle is one of the
best steps towards putting housing affordability
on the national agenda.
The leadership change will challenge the
argument pushed by key Liberal Party members
that nothing is wrong with house prices. But if
you’re a first-home buyer it’s very front of mind.
The lack of empathy for those who haven’t
‘‘made it yet’’ in property is astounding.
Tony Abbott admitted this year he hoped ‘‘our
housing prices are increasing’’, and in June,
Treasurer Joe Hockey told first-home buyers all
they needed was a ‘‘good job’’ and that if Sydney
was too expensive, people wouldn’t be buying
property.
One month later, Domain Group recorded that
Sydney’s median house price hit $1 million.
With Mr Hockey now replaced by Scott
Morrison as Treasurer there will be a huge shift in
the dialogue around affordability.
In July, Mr Morrison said a lack of housing
www.domain.com.au

stock and affordability were at the centre of most
social problems in Australia.
‘‘For those seeking to buy their own home, the
price has more than doubled the increase in
wages over the past 25 years,’’ he said.
‘‘More than 30 per cent of family income is now
required to meet median loan repayments,
breaching a commonly accepted housing
affordability threshold.’’
Malcolm Turnbull also acknowledged the
problem, pointing to reform needed on the
supply side.
Last year in a panel discussion he said it is
‘‘quite clear [the problem] is the planning’’ and
that ‘‘we are not building enough dwellings’’
despite there being plenty of land.
‘‘So this is a big issue, and if you talk to the
larger developers, they will tell you that this is a
big issue for the NSW government,’’ he said.
First-home buyers need politicians to step in
and fix poor planning systems that hinder
development.
They also need politicians to take a stand

against quick-fix ideas and to recognise the
systemic issues with Australia’s housing system.
Mr Turnbull has proved he won’t fall for a
bandage solution.
He described a suggestion from Mr Hockey to
allow first-home buyers access to their
superannuation savings for a home as a
‘‘thoroughly bad idea’’.
This ‘‘super’’ idea has been argued against by
academics since the 1990s.
The property industry has been quick to react
to the change in leadership, hopeful that it will
benefit the economy and, in turn, the property
sector.
Property advisory and valuation company
WBP Property Group chief executive Greville
Pabst said Turnbull is ‘‘confident and probusiness’’.
Developer lobby group Urban Taskforce has
also been vocal about the benefits of the new
prime minister, claiming he ‘‘has a good
understanding of the importance of
encouraging density in our cities’’.

WITH the property market
showing signs of increasing
turnover now that spring is
here and the continued
increase in prices, the talk among real
estate agents is that they are all seeking
more stock to sell as they have plenty of
buyers.
We are fielding many inquiries from
clients wanting to know what the procedure
is when they want to buy a home before
selling their existing one.
Will their lender let them borrow the extra
money?
Can they pay the deposit when all their
funds are tied up in their existing home?
Who looks after the actual paperwork for
the sale of the property transaction?
The simultaneous sale and purchase of a
home has its challenges, however they are
easily overcome when you have the right
information in front of you.
Our recommendation is to get finances
sorted out first, everything else pretty much
falls into place from there.
Determine if you can buy a new home
before you sell, what the cost will be from a
finance point of view, then you decide if it’s
an option you want to take.
A conveyancer or solicitor is needed to
handle the paperwork for both the sale of
the existing home and the purchase of a
new home.
They will also look after the ordering of
any pest, building and strata reports.
Then decide on which agent to list the
home with and go shopping.
It is very easy and straight forward,
providing you do the legwork first in working
out what you can and can’t afford to buy.
Nothing will go ahead with the finances
being in place which is why we recommend
that you get that sorted out first.
A good mortgage planner or finance
broker will be able to help you out with this
side of things, using all the lenders they are
accredited with, so that you get the most
appropriate loan that suits your needs.
They can compare interest rates, fees,
charges and features of each lenders loans
in addition to explaining the pros and cons
of a taking a fixed rate loan versus a variable rate loan, so you get a good idea of
what is going to be the most suitable loan
for you and your circumstances.
In addition they can also coordinate the
whole process for you, dealing with the real
estate agent and solicitor or conveyancer
as well as the lender, making your life a
little less stressful in what can be a
stressful time.
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