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5 Stages to Making It Last
Everyone wants real, lasting love. Finding 
it may be easy but keeping it is a different 
story. According to well-known psychol-
ogist, Jed Diamond, many couples get 
stuck at stage three of the fi ve stages of 
lasting love. Let’s take a look.

Stage One: Falling in Love
This is the stage where you project your 
hopes and dreams onto your partner. 
They appear to be a fl awless human 
and you are sure you will be in love for-
ever. With the help of “love hormones” 
such as dopamine, oxytocin and sero-
tonin you fall head-over-heels.

Stage Two: Becoming Two
At this stage your love richly deepens. 
You learn about your partner and feel 
more bonded. You may have children 
which strengthens the bond even further. 
Those in this stage probably think they 
have reached the pinnacle of love; until 
stage three slowly creeps in, catching 
you unawares.

Stage Three: Disillusionment
Things start to go downhill. Confl icts 
arise. You may begin to feel less loved 
and cared for. Unfortunately, this is 
where many relationships end. You long 
for the love of stage one and two but 
don’t know where it went or how to get 
it back. Cue stage four...

Stage Four: Creating Real, 
Lasting Love
At this point the illusions projected onto 
your perfect partner have crumbled. 
Instead you accept and understand 
their fl aws. Although you could happily 
remain here, you could proceed to...

Stage Five: Using the Power 
of Two to Change the World
This stage is centred around using your 
powerful bond to contribute to a greater 
cause. Once we learn to overcome our 
differences and fi nd lasting love in our 
own relationship, we have the tools to 
work together to build lasting love in the 
world around us. 

The “power of two” has potential to 
achieve great things.

Couples who work through inevitable 
disillusionment have the potential to 
change the world around them.

2/162 Clayburn Road, Glen Eden
Private and quiet with oodles of sun, this 
well kept two bedroom cedar home is the 
perfect retreat from the hustle and bustle 
of daily life. Tucked away at the end of a right 
of way with it’s own fully fenced back yard 
and deck offers the lucky new owners a 
place to relax and soak up the sun in a safe 
and peaceful setting.
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FOR SALE

Professional Photos Can 
Increase Your Sale Price
The majority of today’s buyers fi rst 
view a property for sale on-line. The 
decision to investigate further, or 
dismiss your property altogether, is 
based on the images and information 
provided at that fi rst point of contact. 

To get the best sale price, you must 
attract as many buyers as possible 
to create a competitive environment, 
whether you’re selling by auction, 
tender, with or without a price. It is 
therefore vital your on-line advertising 
makes your home look as appealing 
as possible and provides just enough 
information to leave people hungry to 
enquire for more and keen to attend 
an open home.

Professional photographers use light-
ing and favourable camera angles to
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capture the ambiance and feeling of 
your home. This helps buyers imagine 
themselves entertaining on your sun-
drenched patio or children playing 
happily in the spacious living area.

Poor quality and too few on-line pho-
tos could mean buyers dismiss your 
home too soon. On the other hand, 
magazine quality photos will attract 
more buyers to your open homes. 

If your home is also impeccably 
presented to the public—clean, tidy 
and well-maintained—you’re more 
likely to get multiple interested buyers 
which creates a competitive environ-
ment. A better sale price is nearly 
always the result.

When selling your home, professional 
photography creates the all important 
fi rst impression. It is defi nitely a worth-
while investment.

Thinking of selling? Want 
to know how much your 
home is worth?
Call us anytime for free, 
no obligation real estate 
advice. We’re here to help.

Just for a Laugh
Ted, a 70-year-old, extremely wealthy 
widower, shows up at the local pub 
with a stunningly beautiful 25-year-old 
blonde-haired woman.

His buddies are bemused as the couple 
lock in an embrace, she gazes adoringly 
into his eyes and hangs off every word 
he says.

When she slips out to the bathroom, Ted’s 
friends corner him and ask, “Ted, how did 
you get the trophy girlfriend?”

Ted replies, “Girlfriend? She’s my wife!”

Incredulous, they continue to question him.

“How did you persuade her to marry you?”

“I lied about my age,” Ted replies.

“What!? Did you tell her you were only 50?” 

Ted laughs. “No, I told her I was 90!””

Enter the Draw to WIN
Events Movie Money 
(value $60.00)

How many stages to lasting love?

Phone, txt or email your answer to 
win@buywest.co.nz or 021 992 035. 
Include your name, address and best 
contact number.

Closes 17 Mar 2017

Congratulations to last
month’s winner: 
Taylor Wallis

Real Estate Market Trends
Jan-16 Nov-16 Dec-16 Jan-17

West Auckland

Median $ 685,000 780,500 760,000 761,500

No. sales 217 405 268 170

Median 
days

39 32 31 41

Interest 5.75% 5.59% 5.59% 5.80%

Source: REINZ
1/324 Swanson Road, Swanson
Calling all families! You’ll be hard pressed 
to get a better value fi ve bedroom quality 
weatherboard family home, recently 
extended for comfortable living and 
completely renovated throughout to a very 
high standard. 

rwteatatu.co.nz/TET24775

29 Dawnhaven Drive,
Te Atatu Peninsula
Congratulations—SOLD!

What people are saying 
about our Salespeople...
Ronald Hachache gave very effi cient 
service, honest and straightforward. 
No hidden messages, all very clear. 
Very good communication. He’s great!

SOLD

Thinking of selling?
Call the team at 
Ray White Te Atatu 
for a complimentary 
property appraisal 
and marketing 
advice TODAY.

“All you need is love. But a little 
chocolate now and then doesn’t 

hurt.” Charles M. Schulz


